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Script for Strategic Alliance Partners to Introduce the Wealth Manager to Their Clients
Below is the script we recommend offering to your strategic alliance partners so that they may introduce their clients to you by making the second-opinion offer. We provide it in this format so that you or your strategic alliance partners may easily make adjustments to the script to suit their personal approach and style of speaking.
“Client name, as you know, you have been a client with our firm for a long time. We really appreciate the relationship we have with you and look forward to continuing to work with you in the future.

“As a firm, our primary concern is helping our clients make informed financial decisions. The best way to do that is by looking at your whole financial picture, which includes your investments, risk management and estate planning needs in addition to tax planning. We are not experts in all of these areas. Therefore, in order to offer this expanded level of service, I/we have formed a strategic alliance with a local wealth management firm, name of financial advisory firm. They are offering a complimentary second-opinion service to our clients.

“With their team of experts, they will thoroughly examine your current situation and identify any gaps that need to be addressed in your financial plan so that you can feel assured that you are on track to meet your financial goals.

“Name of financial advisory firm employs a very disciplined process to understand who you are and what you are trying to achieve. This begins with a deep and comprehensive discovery meeting.  I/we think you will find that this is really worth your time. May I have him/her give you a call to arrange a time for you to meet?”
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